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Electronics Sector: "Sales Direct has given us a much clearer insight into the customer base in the USA. Their groundwork has proven invaluable in the development of our American sales." 
- Chris Perrin - Export Sales Manager




	Read more...


		


Chemical/Petrochemical Sector: "After an initial project we have used Sales Direct services on several occasions. We have found their approach to the American Market most effective and continue to work with them on new projects." - Stuart Adamson, Sales Manager




	Read more...


		


Chemical/Petrochemical Sector: "Without the work done by Sales Direct we would not have broken into the USA as quickly as we have." - Richard Pugh, National Sales Manager




	Read more...


		


Other Sector: "For me "time" was the biggest single benefit of using Sales Direct. Their staff has the time to do the research and make the calls (over and over if necessary) which is very hard to do when you are operating from a European base." - Simon Knights, General Manager




	Read more...


		


Retail Consumer Products Sector: "Sales Direct saved us a great deal of time bringing the right companies to our attention." - Melanie Buchanan, VP Sales




	Read more...


		


Other Sector: "My first impression soon went from strength to strength. Timely reports, excellent follow-up, accessible personnel - we have achieved our goals and learnt more about the USA as a market... " 
- B.M.Scholes, Managing Director




	Read more...


		


Electronics Sector: "Agent Direct provided an extremely satisfactory outcome for us...your staff provided an excellent service, tailored to our needs and delivered on time with great attention to detail."
- David Ward, Managing Director




	Read more...


		


Engineering Sector: "The Sales Direct team did an excellent job of generating high quality sales leads for our company." - Dan Harnett, Managing Director




	Read more...


		


Electronics Sector: "The Sales Direct team is a tireless group who generated a steady stream of high-quality sales leads - their service delivers!" - Simon Hunt, Technical Sales Director




	Read more...


		


Engineering Sector: "Sales Direct identified many new potential customers in value added markets. They also opened doors to major OEM’s in America." - Jon Nottage, Business Development Manager




	Read more...


		


Other Sector: "It was clear Sales Direct's expertise and experience in relationship building was pivotal in attracting serious interest in our product." - Paul Schneider, VP Sales




	Read more...


		


Engineering Sector: "It takes perseverance and a sustained effort to get the ear of the right people. I am very happy with the professional service SALES DIRECT has delivered. I plan to use the resource again to continue building our US business." - Gary Elliott, General Manager




	Read more...


		


Engineering Sector: "The geographically daunting size of the US created a challenge to find the best route into the highly competitive US market and identify the most appropriate personnel at target companies.  Sales Direct solves that problem." 
- Brian Stalker, Overseas Sales Manager




	Read more...
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						What UK Exporters Need to Know About the USA

				










Although the USA does constitute the export market of greatest potential for most UK manufacturing companies it must be approached with a clear strategy and a degree of understanding if success is to be achieved. To view the US as ‘icing on the cake’ from a sales perspective is to be unrealistic as to the size of the potential opportunity and to the probable cost of making the most of that opportunity.

The US is not a country to play at exporting to. Unfortunately the US has proved to be the graveyard for many a UK company attempting a foray into America but not understanding the requirements associated with achieving effective market penetration.

However with a thought out, well formulated strategy there is every chance that a company will succeed in selling to the US. The key components are viability and differentiation. In other words is it profitable to sell your product or service to the US taking into consideration freight, insurance and other additional export costs and is your product different and better than the competition? These may appear to be extremely obvious questions but getting the accurate answers can be very challenging. 

Other important factors for consideration are as follows:

	Insurance premiums
	Approvals/Accreditations
	Duties and tariffs
	Shipping times
	Finance & taxation
	Legal issues
	Compliance and service
	Time zone differences


Experts in the field of logistics and warehousing observe that having a partner in the country to which you wish to export is an invaluable aid as a partner has experience in overcoming the obstacles standing in the way to success. In other words finding the right partner to work with is often the most important key to exporting successfully.

Sales Direct Has partnered with dozens of British companies breaking into the USA as well as with many UK companies with existing sales to the USA.





 



			      			      
			      
    Research Tools

    	Software & Technology




    Resources

    	Int'l Business Wales
	UL Certifications Directory
	BABC
	Ford & Warren Solicitors




    Key Concepts

    	Why Export to the US?
	Vital Knowledge




			       

			      
			      			    

			  

			  			  			  
			    
	

	

	

	

	Success Indicator

	
		
	
the results experienced by others...

Dozens of companies have witnessed firsthand the tenacity and ability of the Sales Direct team to understand a market and break through to success.  Learn more...





 
	




	

	

	

	

	The Greatest Concerns

	
		

	
			Shared by exporters just like you - find out what others think...		
	
				
						
						
						
							Legal Issues						
					
	
						
						
						
							Insurance Issues						
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							Where to Start						
					
	
						
						
						
							Lead Generation						
					
	
						
						
						
							Strategic Partnership						
					
	
						
						
						
							Transportation / Documentation						
					
	
						
						
						
							Warehousing						
					


		
	
			
				
				 
				
			

		



	
	
	
	
	




	

	

	

	

	
			




	

	

	

	

	Key Questions

	
			Why Export to the USA?
	What Do Exporters Need to Know?

	




	

	

	

	

	Success Stories

	
		


  	
Husky Generates $450k in 2 months

Sector: Retail (Consumer Products)

Husky Ltd generates $450,000 in sales within 2 months of launch. 

Learn more...
...
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